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Turning an audience around to your 
way of thinking is a great skill to have. 
Whether you want someone to buy 
your product, service, solution, learn 
from your experience or just to trust 
your vision; each requires a different 
strategy which needs to be reflected in 
the message, structure and delivery of 
any type of business presentation.

It is a commonly held belief that 
knowing your audience is the key to a 
persuasive communication. However,  
if you really want to be persuasive in 
communication, the most important 
thing to know about your audience is 
how they actually make decisions. 

Audiences generally base their 
decisions on reasoning and emotions, 
so we teach our proprietary process 
of evidence based tools & techniques 
called Slide Alchemy, which effectively 
demonstrate how to unlock the power 
of persuassion with proven strategies.

‘Presentations That Change Minds’
Creating & Delivering Presentations With Different Strategies

P r e s e n t at i o n  S t rat e g i es

Virtual Workshop With Pre & Post Modules

Using the Wiztango Digital Learning Platform

A Cu s to m i s a b l e  Di g i ta l ly Bl e n d e d 
Co l l a b o r at i v e  Le a r n i n g Ex p e r i e n c e Wi t h  

Multiple  Delivery  a n d Duration  Op t i o n s & Fo r m at s

Presentations That 
Persuades With Stories

Presentations That 
Sell New Ideas or Solutions

Presentations That 
Change Perceptions

Presentations That 
Win New Business

Presentations That 
Win Over Stakeholders

Presentations That 
Use a Financial Argument

Presentations Using

Different Messaging Types

Presentations That Use 
Evidence Based Information

Selected Topics & Modules

‘SLIDE ALCHEMY’


