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The Different Presentation 
Strategies & Styles for Sales Teams

Visualisation, Graphics

& Visual Story Structures

Audience Distractions  
& Audience Cognition

Understanding Cognitive Load  
& Cognitive Techniques

Presenter Techniques & Skills 
Shortcuts, Tips & Tricks

The Importance of 80:20 & 
Alternative Presentation Formats

Messaging & Structure

The ‘Big Idea’, ‘Value Propositions

Vi r t u a l  P r e s e n t i n g

Virtual Workshop With Pre & Post Modules

Using the Wiztango Digital Learning Platform

A Cu s to m i s a b l e  Di g i ta l ly Bl e n d e d 
Co l l a b o r at i v e  Le a r n i n g Ex p e r i e n c e Wi t h  

Multiple  Delivery  a n d Duration  Op t i o n s & Fo r m at s

‘The VISUAL & Cognitive Presenter’
The Art & Science of Persuasive Presentations for Sales Teams

With the competition for audience 
attention now at an unprecedented level, 
for presentations to be engaging and 
effective, companies and individuals now 
have to be multi-faceted, and employ an 
innovative mix of cognition, visuals and 
storytelling to help messages ‘stick’ with 
audiences, and aid memory and recall.

 ‘The Visual & Cognitive Presenter’ is one 
of the most comprehensive and complete 
presentation training courses available 
today. It teaches a wide range of unique 
and evidence based methodologies, that 
focus on learning the widest possible range 
of presentation skills, with an emphasis on 
selling, sales and sales team presentations.
  
The ‘Learning Circle’ is delivered virtually 
& comprises of Pre & Post Modules before 
any after the main workshop. The tools 
and techniques are all evidence based, and 
have been developed using Arcanum's 
knowledge of presentations having created 
over 30,000 visual slides for over 150 clients.
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